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Profile 1 : Android Developer
Profile 2 : Graphic Designer

Profile 3 : Sales & Marketing Executive

B.tech / MBA / BCA / BBA

Profile 1: CS/ IT

Profile 2 & 3 :All / Marketing

10th 60 % Criteria
12th 60 % Criteria
Graduation 6 % Criteria

Post-Graduation -|60 % Criteria

Pan India

2.4-3.6 LPA

Profile 1:

Good knowledge of MVP,MVC,MVVM architecture.

Good knowledge of Firebase and Database SQLite.

Strong 00 design and programming skills in Java (Core Java).
Experience in CANVAS, Open GL/Open CV, Intents, services.
Experience on web service integration (SOAP, REST, JSON, XML).
Should be able to make good UI UX as per the app requirement with
or without Ul design.

Knowledge of push notification.

Experience with Android features like fragments, camera, contacts,
map, location etc.

Writing unit tests and testable code.

Designing clean and maintainable APIs.

Understanding of the full mobile development life cycle

Aptitude and desire to learn new technologies.




Software development Knowledge and Android skills development
Knowledge Android SDK and APIs

Working knowledge of the general mobile landscape, architectures,
trends, and emerging technologies

Building native Android applications.

Multi-Threading and memory management specific to mobile
devices

Profile 2 :

Proven graphic designing experience

Excellent IT skills, especially with design and photo-editing software
Accuracy and attention to detail

Possession of creative flair, versatility, conceptual/visual ability and
originality

Demonstrable graphic design skills with a strong portfolio

Ability to interact, communicate and present ideas

Highly proficient in all design aspects

Professionalism regarding time, costs and deadlines

Must know video editing

Up to date withindustry-leading software and technologies (In
Design, Illustrator, Dreamweaver, Photoshop etc)

Profile 3 :

Primarily your focus should be on the sale of products and services
to probable customers.

It is completely different from being a general sales executive
because this particular job role demands you to travel either to find
new clients or customers or to maintain relationships with the
customers whom you are already working with.

Must contact all the clients and potential customers to discuss their
products would meet their requirements.

Arrange meetings with the clients or visit their offices or homes to
persuade them to buy a product or subscribe to any service which
your company is offering.

The focus should be to increase the sales of the company.

Should provide a concise description of the products and services to
the customers and also draw attention to the benefits of the
available services.

Carry out price negotiations with the customers on behalf of the
organization to reach a favourable agreement for both.

They need to generate business leads for the company and also
prepare and maintain statistical data and provide reports whenever
necessary.

Should be competitive and confident.

Should be focused on delivering the best for the organisation.
Should be able to take initiatives and work on their own to achieve
targets.

Be a good team player.

Should be excellent with verbal communication.




e Should have good knowledge of the industry and should be good
with numbers to be able to work on financial reports.
e Fluency in English.

All interested and Eligible students need to apply on the link below latest
by 19th December 2019, 4PM

CLICK HERE

My Best Wishes are with you!

Prof. Dr. Ajay Rana

Advisor


https://docs.google.com/forms/d/e/1FAIpQLSduGatRB3fCaeVKdh8qcpOeVoLMK20gqks5F96AzI7xZWUdrg/viewform?vc=0&c=0&w=1

